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Through strategic coinvesting and risk/value sharing, this

AgriFood team leveraged scientific expertise, program manage-

ment, and  cooperation with the customer’s development staff to

accelerate the development of crop protection products, creat-

ing significant value for a leading agrochemical company and

Battelle.

At Battelle, commercializing technology is
basic—and complex. We listen to the
market, build and acquire world-class
expertise, integrate it into a technology
team, do the hard work in the lab, then
work with industry, government and 
investors to accelerate the technology to
market. But each time it’s different. It
keeps life interesting.
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